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Curb Appeal

#1

We have all heard it before… ”you get one 
chance to make a first impression”. Ensure the 

outside of your property is well manicured, 
walkways clear, power wash if needed, clear 
gutters,  paint the front door if necessary, trim 

trees close to the home, and roll out the 
welcome mat… literally.
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Fix-It or Replace It

#2

No more procrastinating!  Fix squeaky doors, 
windows that don’t open, crooked cupboards 

or doors that don’t shut properly, stains in 
carpet or broken tile,  and lights that don’t 
work.  If all systems are functioning well, 

Buyers will appreciate the time and care gone 
into caring for the home, evidence of 

pride of ownership.
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Reading Material

#3

If you have any relevant manuals for your 
existing appliances and equipment, pull it 

out. Buyers will appreciate (even if the 
warranty has expired) having a manual 

for reference.
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Operation Costs

#4

What does it cost to run the home?  Record 
an estimate of what the annual costs 

associated with the home. Buyers 
appreciate having an understanding of 

what the costs are, even BEFORE making 
an offer. Key examples:  Hydro, propane, oil, 
water/sewer, snow removal (if applicable) 

and any rental contracts.
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Clear the Clutter

#5

We can thank the Minimalist Movement for 
helping to increase awareness here!  You 

need to “de-you”, aka. De-personalize. 
Sorry, nothing personal here, but it is 

important for buyers not to be distracted by 
family photos, your valued possessions and 
anything that is not functional to the space. 

This does make a big difference!
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Organize

#6

Yes, Buyers open closets!  Considering the 
wheels are already in motion with respect to 

your anticipated move, why not look at 
organizing an opportunity to make your move 
an easier one. Getting rid of “stuff” now will 
not only mean less to move but less to clean 

and tidy when you are preparing the house for 
a showing. Less mess = less stress.
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Tone It Down

#7

Buyer’s appreciate a home that provides a 
warm and inviting feeling when they walk 

in. Remember, the day you decided to list, is 
the day you decide to make it about them, 
the buyer. Your goal is to sell and for the 

best price.  Dark walls (red, black, etc.) right 
away signal work for the Buyer and most 

Buyers do not want to take on excess work. 
 Choosing neutral tones is a palette most 

can work with.
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Clean And Then Clean Some More

#8

I cannot stress the importance of this!  Look for 
the less obvious, ceiling fans, range hoods, 

under and beside appliances, inside 
cupboards, banisters, those corners that love 
to collect dust bunnies. A clean house like #2 

Fix-it or replace it, speaks to your pride of 
ownership and this goes a long way.
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Smell

#9

We can all get used to our “own house” 
smell. A suggestion is to ask your Realtor (if 
they haven’t already shared their opinion) 

or an honest friend if there is a distinct 
odour.  We love our pets, but one of the 

most offensive smells is a dirty litter box.  If 
you know you have an upcoming showing, 
try not to cook food with a lingering odour. 
And please, do not burn smelly candles or 
diffuse strong scents.  Not only are some 

people sensitive to smells, but it could look 
like you are hiding something.
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Be Show Ready!

#10

Be prepared to be a little inconvenienced. 
 Understand that keeping your home clean 

and organized, “show ready” will take some 
work. Qualifying Buyers is the best way to 

filter the serious from the not so serious. For all 
parties’ involved, it’s helpful when working 

towards an amicable and successful sale, that 
we respect one another’s time and effort.
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